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How Diversified Real Estate Can Provide Value and
Income to Wealth Advisers
Is the COVID-19 crisis providing opportunity in real estate?
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Assumptions about how Americans will
live in the future have been suddenly
called into question by the coronavirus pandemic. The crisis has interrupted
long-standing demographic and business trends, while altering projections
about the future of urban development
and travel. Some of these changes are
completely new, while others represent
an acceleration of long-term trends under
way in response to factors like climate
change or evolving technologies.
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1031 exchanges can defer taxes on investment properties
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As elected ofﬁcials and corporate leaders consider the arguments for a V-, U-,
K- or L-shaped recovery path for the U.S.
economy, the ongoing turmoil may present outsized opportunities and risks for
real estate investors. It is important to consider that the shape of recovery from the
pandemic may be different in nature from
prior rebounds.
A Unique Inflection Point
During the credit crisis of 2007 and 2008,
a sudden contraction of credit, combined
with a global recession, depressed property values, creating buying opportunities
for investors, who were richly rewarded
when central-bank liquidity measures
reﬂated prices. The market set-up facing
real estate investors today sees similarly
accommodative rate and liquidity policies, which are augmented by massive
cash reserves held by both institutional
and individual investors.
The nature of the COVID pandemic,
however, suggests that this recovery will be
quite different from the last and that any
economic rebound will be accompanied
by lasting changes in consumer behavior
and consumption patterns. As such, investors who buy assets at distressed prices
without considering how these changes

will impact future returns run
the risk of falling into a value
trap by confusing permanent
changes in the way people
live for cyclical trends.
In a distressed environment, investors who wish to
capture value must factor in
the risks of ownership, rather
than just buying because
properties appear “cheap”
when they cost less today
than they did the day before.
CLOSE DATE
In addition to risk management through diversification and high
underwriting standards, understanding how
market and business cycles will impact cash
ﬂows from ownership is critical.
Factoring Taxes
Along with investment opportunities for
fresh capital, the current market shakeup
may also cause wealth managers to consider the timing of asset sales, as evolving economic assumptions impact property
demand. For property owners with concentrated economic risk, the opportunity to
diversify with enhanced tax efﬁciency may
also be attractive.
Section 1031 allows a taxpayer to sell
a qualiﬁed property and use the sale proceeds to purchase a new qualiﬁed property

while deferring payment of taxes on their
profits. A 1031 transaction is sometimes
referred to as a “like-kind exchange,”
meaning that the taxpayer has exchanged
one investment property for another rather
than taking their proﬁts in cash and realizing a taxable event immediately. To receive
this tax treatment, the exchange investment must be completed within a 45-day
window, while the closing must occur
within 180 calendar days.
With careful planning, an investor can
achieve 1031 tax efﬁciency while exchanging the proceeds from the sale of a highly
appreciated real estate asset for a property that meets its risk and income needs.
In some cases, investors may be able to
achieve diversified exposure to multiple
geographies and property-use types.
The Time Equities Edge
With a real estate investing track record
that exceeds 50 years, Time Equities has
the depth of experience to manage risk
across constantly changing economic
cycles. With a proven decision-making
process focused on long-term ownership
and opportunistic buying, TEI is a singular
partner for wealth managers who want to
provide their clients with direct access to
a diversiﬁed portfolio of high-quality real
estate assets.

Time Equities has acquired a diverse real estate portfolio with guiding principles that have
remained the same for decades: a dedication to long-term ownership and opportunistic
buying. TEI’s keen focus is to maximize returns to investors and deliver excellent service to
clients and tenants. Since 1966, TEI has expanded into multiple markets, both large and small,
leveraging its portfolio into diverse asset classes both nationally and internationally. Along the way, TEI has built an
equity base by co-investing with individual investors, institutions and a growing network of strategic partners, as well
as offering private placement funds and custom 1031 exchange opportunities through Time Equities Securities, LLC,
member FINRA, its wholly owned Broker-Dealer.
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Important Disclaimers
This article (the “Article”) is for informational purposes only and does not constitute an offer to sell or a solicitation of an offer to purchase any investment or any securities. This Article does not
constitute investment advice and is not intended to be relied upon as the basis for an investment decision, and is not, and should not be assumed to be, complete. Readers should make their own
investigations and evaluations of the information contained herein. The information contained herein does not take into account the particular investment objectives or financial circumstances of any
specific person or entity who may receive it. Each reader should consult its own attorney, business adviser and tax adviser as to legal, business, tax and related matters concerning the information
contained herein. Except where otherwise indicated herein, the information provided herein is based on matters as they exist as of the date of preparation and not as of any future date and will
not be updated or otherwise revised to reflect information that subsequently becomes available, or circumstances existing or changes occurring after the date of preparation. Certain information
contained in this Article constitutes “forward-looking statements,” which can be identified by the use of forward-looking terminology such as “may,” “will,” “should,” “expect,” “anticipate,” “target,”
“project,” “estimate,” “intend,” “continue” or “believe,” or the negatives thereof or other variations thereon or comparable terminology. Due to various risks and uncertainties, actual events or
results may differ materially from those reflected or contemplated in such forward-looking statements. Readers should not rely on these forward-looking statements. Certain information reflects
subjective determinations which may prove to be incorrect. There can be no assurance that the estimates or projections will be accurate or that historical trends will continue. In considering the prior
performance information contained herein, readers should bear in mind past performance is not necessarily indicative of future results.
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